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UK Supplier Customer Matching 

Matrix

Supplier name:

Exhibitor ? (Give stand number if known):

Visitor? (Indicate which days):

Title of Technology, Product or Capability (taken from 

the brochure)

Airbus Civil

Airbus Space

Axiom

Boeing Commercial Airplanes

Boeing Defense & Space

Bombardier

Collins Aerospace

Eaton

Embraer

GE Engines

Honeywell

Lockheed Martin

Northrop

Raytheon Intellegence & 

Space

Spirit Aerosystems

Large area architectural glass with enhanced properties

X X X X X

Lead infused crystal glass with hardened coating X X X X

Die cast glass lens with AR coating X X X X

Customer

Seeend of table for instructions

Take each of the capabilities from your brochure and 

transcribe them into column B usingthe same title. 

Asyou can see with the fictitious example of 

Vitreous Inc, each of the 3 capabilities from the 

brochure example has been transcribed. Then place 

an "X" in the columns (C to Q) that indicates where 

you capability will be of direct interest to a 

customer. It is possible that your capability is 

applicable to more than one customer and therefore 

more than one X is possible in a row. However, 

remember that the purpose of this document is to 

allow us to best match you with a customer so 

please do not mark a column unless it is of direct 

relevance to that customer. Don't forget to write the 

name of your company and indicate if you will be an 

exhibitor or visitor


